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CAR DEALER

In order to prevent any attempt at damage or theft, the

_ manager of a car dealership wishes to protect his site and

Sl e more particularly his outdoor fleet where his new vehicles
are stored.

CONSTRAINTS TO TAKE INTO ACCOUNT

The entire surface of the vehicle fleet is used. Many
vehicles are installed very close to the fences delimiting
the surface of the concession. There is very little room
to devote to perimeter protection. The proposed
solution must therefore have a small footprint and / or
a small footprint so as not to encroach on the vehicle
storage space.

Key figures
OUR SOLUTION

300 m e Shock detection cables: G-FENCE 600Z

secure perimeter with . .
G-FENCE 6007 As the site is surrounded by a new chain-link fence, we

proposed to equip it to optimize the perimeter protection

of the vehicle fleet. In the end, the choice fell on a discreet
1 shock cable solution that allows the manager to use the

alarm information and create precise detection zones
to integrate in the future a video doubt raising that will
complete the security protocol.

installation day
for 1 trained technician
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